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The MD Sass Concentrated Value (“CV”) strategy was down -3.1%, net of fees, in the first quarter of 2026, vs.
+2.1% for the Russell 1000 Value (“R1V”).

From inception (January 2019) through the first quarter of 2026, CV had a net annualized return of +15.7%
vs. +12.0% for the R1V.

We typically reserve the opening section of our quarterly letter for discussions of investment philosophy, process, and
behavioral biases, but given the sharp underperformance in Q1, we believe a more detailed examination of the drivers of that
underperformance is warranted. As of March 3, 2026, CV’s year-to-date performance was in line with its benchmark. Over the
following four weeks, the strategy underperformed by more than 500 bps through quarter end, driven by the outbreak of war
in the Middle East. While one idiosyncratic issue, Fair Isaac Corporation (FICO), accounted for approximately 113 bps of
underperformance during that period, roughly 80% of the negative attribution reflects the portfolio’s effective short exposure
to the Mideast conflict.

The outbreak of war triggered several macro shocks that negatively impacted returns over a brief period. Oil prices rose nearly
50%, as measured by front month ICE Brent futures, directly pressuring stocks with oil input exposure, including Amazon
(AMZN), Martin Marietta (MLM), Standard Aero (SARO), and Henry Schein (HSIC). The surge in oil also drove sharp increases
in derivative commodities such as chemicals and plastics, weighing on holdings like Somnigroup International (SGI) and Primo
Brands (PRMB). These commodity shocks fed into inflation expectations, with the 10-year Treasury yield rising 40 bps over four
weeks, driving underperformance in rate- and consumer-sensitive holdings such as Capital One (COF) and CBRE (CBRE). In

many cases, these impacts were not isolated, as several holdings were affected by multiple macro factors simultaneously.

This macro-driven weakness was compounded by elevated “Al disruption” fears across service and software businesses, which
muted the typically defensive characteristics of Aon (AON), Intercontinental Exchange (ICE), and Synopsys (SNPS), and as a
result, they did not provide the ballast we would normally expect.

Market dynamics during this period were extreme. According to RBC, hedge funds sold global equities at the fastest pace in 13
years, while Goldman Sachs estimated the selling was the second largest since it began tracking the data in 2011. The only real
refuge during this period was oil and oil-related commodity stocks, with Energy the sole sector in positive territory, rising just
under 10% from March 3 through March 31. Our exposure to Energy is comparable to that of the Russell 1000 Value; however,
our sole holding in the sector, Williams (WMB), underperformed the Energy sector during this period, reflecting its limited
sensitivity to global oil prices. As a result, it did not provide the hedge that oil-exposed Energy names offered. Our lack of
exposure to commodity-driven businesses is consistent with our philosophy. We invest in companies where value creation is
driven by idiosyncratic factors, not commodity price movements. We do not believe we possess differentiated, high-conviction
insights into commodity prices, and we do not invest as if we do. While this discipline has served us well over time, it can work

against us in the short term, particularly during periods of geopolitical shock such as this.

We believe that a resolution with Iran and an eventual end to the conflict should unwind these near-term headwinds, though

the timing remains uncertain. Importantly, our conviction in the multi-year opportunity across our holdings remains intact.
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While we have adjusted certain position sizes to reflect relative risk-reward, we have not made any wholesale changes to the
portfolio in response to short-term commodity shocks. These environments are inherently transient, and it is critical that our
time horizon does not compress in response to them. Historically, the strategy has performed well coming out of similar periods
of dislocation, including COVID and Liberation Day. While past performance is not predictive, we believe adherence to our

philosophy and process will position us well to navigate the current environment.

Q1 PORTFOLIO REVIEW

The largest positive contributors to performance in Q1 were The Williams Companies (WMB), Clean Harbors (CLH), and
Quanta Services (PWR), which collectively contributed approximately 325 bps.

In February, WMB hosted an Investor Day where it highlighted the scale of opportunity tied to power demand growth, driven
by behind-the-meter data center investment and broader natural gas transmission needs. The company outlined a path to
approximately 10% compounded annual EBITDA growth through 2030, which we believe is conservative and represents a
meaningful increase from its prior outlook. WMB also announced an incremental 500 MW of data center power projects and
extended the average duration of its project backlog by over one year. This improved outlook, combined with more constructive
expectations for U.S. LNG exports following the Middle East conflict, drove WMB shares up nearly 22% in Q1. We believe a
reasonable conversion of backlog could support EBITDA growth closer to 14% annually through 2030. We remain bullish and

expect continued announcements of high-return data center and transmission projects in the coming months.

CLH’s 22% share price gain reflects multiple tailwinds from the evolving macro backdrop. Higher commodity prices should
drive increased utilization at its chemical and refinery customers, supporting demand for maintenance and waste services. Its
re-refined motor oil segment, which is correlated with oil prices, should also benefit from improved pricing. We believe
consensus estimates remain too low given these dynamics and the potential for a more durable shift in global energy supply
chains. At the same time, CLH’s long-term growth opportunity in PFAS remediation continues to strengthen. The
Environmental Protection Agency reaffirmed PFAS as a priority, including $945 million in funding and a shift to annual updates

for disposal guidance, which benefits CLH’s core capabilities.

Consensus expectations for utility capex have proven persistently too low. One year ago, 2026 growth was expected to be
approximately 7%, while current estimates now exceed 20%. The 2027 outlook has increased from 5% to 9%, which we still view
as conservative. PWR is a direct beneficiary as the largest outsourced contractor to the utility industry. Improved multi-year

visibility has supported a re-rating, with further upside likely driven by mix shift toward higher-margin transmission work.

The largest detractors to performance were Fair Isaac Corporation (FICO), Capital One (COF), and Somnigroup International

(SGI), which together represented approximately 298 bps of negative contribution.

While FICO'’s decline partly reflects broader “Al disruption” concerns, company-specific developments drove the majority of
its 37% decline. A series of negative events occurred in quick succession: the credit bureaus cut pricing for VantageScore 4.0
from $5 to $1, amplifying market share concerns; FHFA Director Bill Pulte proposed further reductions to home-buying costs;
and Senator Josh Hawley initiated an investigation into FICO’s mortgage pricing practices, including potential FTC

involvement. In hindsight, we underestimated the degree of regulatory and political focus on housing affordability. We had
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expected the overhang to ease following endorsement of FICO’s direct licensing program, but scrutiny has intensified and is
unlikely to subside before the midterms. While we continue to view FICO 10T as the superior product and expect gradual
adoption of VantageScore 4, the lack of historical data and uncertainty around risk-based pricing make the thesis increasingly
difficult to underwrite. Combined with rising regulatory pressure and reduced confidence in long-term earnings power, we

exited the position in April as the risk-reward profile deteriorated.

COF’s underperformance was driven by several factors. The announced $5 billion acquisition of Brex, while strategically sound
in our view, was expensive, near-term dilutive, and raised integration concerns given the recent Discover transaction. Q4 results
also missed expectations due to elevated expenses, reinforcing concerns around integration costs. Finally, rising rates and
commodity prices increased investor sensitivity to credit risk. COF was a crowded long entering the year, which amplified the
downside reaction to near-term disappointments. Despite this, we remain confident in the company’s long-term earnings power

as it moves beyond the Discover integration and expect meaningful revenue and cost synergies beginning in 2027.

SGI was particularly sensitive to the macro shocks stemming from the Iran conflict. Elevated commodity prices and higher rates
pressured both revenues and costs, resulting in an outsized impact on the shares. These dynamics explain the stock’s 24%
decline from its intra-quarter high in Q1 despite strong Q4 results. We view the announced acquisition of Leggett & Platt (LEG)
as strategically compelling and highly accretive, reinforcing our conviction in SGI’s long-term growth. We also expect the

company to offset recent cost inflation through pricing actions and continued share gains.

During the quarter, we exited our positions in Steris (STE) and SLM Corporation (SLM). We sold STE as our thesis around
margin expansion proved misguided, as evidenced by weak operating leverage in Q4 and management’s commentary
indicating greater-than-expected tariff pressure, which lowered margin expectations. We exited SLM despite our loan growth
acceleration thesis playing out, as we grew increasingly concerned that the company may be an “Al loser.” Specifically,
structurally higher post-college unemployment, driven by Al, could pressure credit quality, leading to higher provisions and

charge-offs than currently reflected in consensus estimates.

We initiated new positions in Quest Diagnostics (DGX), C.H. Robinson (CHRW) and Synopsys (SNPS) during Q1. We also
increased our position in Amazon (AMZN) to a level that warrants further discussion. We outline our investment theses for

these holdings below.

AMAZON (AMZN)

When we began accumulating AMZN in December 2025, the company was broadly viewed as an Al laggard relative to its
hyperscale peers, Google (GOOG) and Microsoft (MSFT). Google had built a formidable LLM in Gemini and developed a
proprietary chip, the TPU, that undercut Nvidia on cost while driving rapid growth. Microsoft’s close alignment with OpenAl
positioned it as a clear Al winner. By contrast, Amazon’s LLM (Nova) was viewed as second tier and its custom Trainium
chips as inferior. These concerns drove AMZN shares to lag not only MSFT and GOOG in 2025, but also the S&P 500 and
Russell 1000 Value, even as earnings consistently beat expectations and forward EPS estimates moved higher. This skepticism
was compounded by repeated upward revisions to capex. With AWS margins compressing and investment accelerating,

investors began to question both the return profile of Al-related spending and the balance sheet’s ability to sustain it.
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Our analysis of AWS capex returns gave us confidence in the long-term economics, but the conclusion also follows from a
simpler premise: it is unlikely that some of the most sophisticated data center operators in the world, operating in an
environment of excess demand, would price their services at unattractive returns. Near-term capex, much of which will not
generate revenue for one to two years, is masking the returns on prior investments. As capex growth moderates and revenue

accelerates, we expect margins to inflect.

With respect to revenue growth, we believe consensus expectations will continue to grind higher. Anthropic’s rapid growth
directly benefits Amazon through its revenue-sharing agreement. Beyond Anthropic, partnerships with the U.S. government
and OpenAl have opened additional avenues of growth not yet fully reflected in estimates. More recently, expanded
agreements with Anthropic and Meta Platforms (META) further increase our confidence in AWS revenue acceleration into
2027 and beyond.

The recent META deal for “tens of millions” of Graviton cores highlights what we view as an emerging, underappreciated leg
of the Amazon thesis. Graviton, Amazon’s proprietary CPU, competes with Advanced Micro Devices (AMD) and Intel (INTC)
and offers compelling price-performance advantages. We believe the CPU is undergoing a renaissance, driven by inference
and agentic Al workloads. At a recent ARM Holdings (ARM) event, the company estimated that these trends could create a
$100 billion data center CPU TAM over the next several years. This view was reinforced by Intel’s CEO, who noted that the
CPU to GPU ratio, once roughly 1 to 8, is now closer to 1 to 4 and trending toward parity. We estimate the Meta deal alone
could generate $5 billion in peak revenue for Amazon, or roughly 300 bps of incremental AWS growth at above average

margins, and view this as an early signal rather than a one-off event.

Over the last few months, the AWS narrative has shifted meaningfully in response to several sizeable deal announcements.
What was once seen as an Al laggard is increasingly being recognized as a leader. Its partnership with Anthropic is particularly
important given Anthropic’s current strength in enterprise adoption. At the same time, Graviton is emerging as a key

beneficiary of the evolving compute mix, while recent partnerships provide greater visibility into sustained revenue growth.

We also view the Retail side of the company as highly attractive. Amazon accounts for approximately 60% of every new dollar
spent online in the U.S,, enabling it to outgrow the market even as industry-wide demand recovers following a soft 2025. Over
the past several years, Amazon has invested heavily to expand its distribution network, enabling one-day and same-day
delivery to a growing share of the U.S. population. This capability not only enhances customer experience and reinforces its
leadership in eCommerce but also enables expansion into categories that have historically been less penetrated online, most
notably grocery. Grocery is now the company’s fastest-growing segment, exceeding $150 billion in revenue, yet the
opportunity for further share gains remains significant. We also see multiple levers for margin expansion, including a mix shift
toward higher-margin businesses such as Advertising and third-party seller services, continued improvement in fulfillment
and shipping costs driven by scale and automation, and the commercial launch of Amazon’s Leo satellite communications

service following several years of investment.

This raises a natural question: what role does AMZN play in a value portfolio? First, AMZN is a meaningful weight in the
Russell 1000 Value, our primary benchmark, and given our conviction, we have no interest in being underweight. Second, at
our average cost of approximately $223 per share, the stock traded at roughly 21x our 2027 GAAP EPS estimate. For context,
Walmart (WMT) trades at over 40x 2027 consensus EPS. There is nothing unusual about a value investor owning a large,
mature retailer like WMT, so we reject the notion that AMZN does not belong in a value portfolio, particularly when it trades
at a meaningful discount and is seeing revenue growth and margins inflecting positively. Amazon’s retail business is growing

faster than Walmart’s and at higher margins. Applying a WMT multiple to our 2027 estimated retail earnings implies that
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AWS is valued at less than 15x our 2027 earnings estimate. We view this as a clear dislocation and a highly attractive

opportunity.

There are several areas we are watching closely. AWS capex is running at unprecedented levels, and history shows that supply
and demand dynamics in technology can shift quickly. Although Amazon is monetizing capacity as fast as it can install it, a
slowdown in enterprise Al adoption or increased pricing competition could pressure returns and valuation multiples. The
Graviton thesis also assumes share gains in a highly competitive market, with AMD, Intel, ARM, Microsoft, and Google all
investing aggressively in custom silicon. Finally, while AWS Bedrock supports multiple models, Amazon’s relationship with
Anthropic has become central to the narrative. If Anthropic’s enterprise position were to weaken, sentiment around Amazon’s
Al positioning could deteriorate, even if the underlying revenue impact is limited. Despite these considerations, we believe
the asymmetric upside from accelerating AWS growth and underappreciated CPU optionality more than compensates at

current valuation levels.

QUEST DIAGNOSTICS (DGX)

Quest Diagnostics is a large, scaled independent clinical laboratory company that provides diagnostic information services,
primarily routine and advanced clinical testing, for physicians, hospitals and health systems, and employers. This is supported
by a national specimen collection and logistics network. Management highlights its reach, including approximately 2,000
patient service centers and 8,000 patient access sites, serving 90% of the U.S. population. The company processes about 217
million requisitions annually and approximately 800,000 tests per day, or about four tests per draw. Quest and its closest

competitor, Labcorp (LH), each hold roughly 10% share of the U.S. clinical lab market.

We believe Quest’s growth rate has structurally accelerated, a shift not reflected in either the stock’s valuation or consensus
expectations. Multiple drivers underpin this acceleration, increasing our confidence that growth will persist and that earnings

revisions will continue to move higher.

In early 2025, management outlined a long-term framework calling for 4%-5% revenue growth and 7%-9% EPS growth,
including approximately 2% annual contribution from M&A. Sell-side models translated this into 2%-3% organic revenue
growth through 2027. However, organic growth in 2025 has averaged about twice those levels. We expect both investor
expectations and consensus estimates to converge toward a higher sustainable growth rate in the mid-single digits rather than
the low-single digits. At this level of organic growth, DGX can support low double-digit to mid-teens EPS growth, well above

the current consensus range of 6%-9%.

The drivers of this acceleration begin with mix. Higher average selling price specialty tests used to diagnose and monitor
chronic conditions are growing at double-digit rates and represent an increasing share of total volume. This reflects improved
test accuracy and greater physician comfort with advanced diagnostics. Second, Quest is gaining share with large managed
care organizations, leveraging its scale advantage relative to smaller peers. Finally, increased awareness and engagement

around personal health is driving higher testing volumes.
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Beyond organic growth, Quest retains a meaningful opportunity to augment growth through M&A across several areas,
including hospital lab acquisitions and outsourcing arrangements, smaller independent labs, and diagnostic technology

platforms.

A few factors bear watching. Potential reductions in tax credits under the Affordable Care Act could impact enrollment levels.
In addition, ongoing pricing pressure related to the Protecting Access to Medicare Act remains an overhang, and changes in
Medicare coverage tied to the One Big Beautiful Bill could weigh on volumes. We have assessed the potential financial impact

of these dynamics and still expect DGX revenue and EPS to exceed current consensus expectations.

C.H. ROBINSON (CHRW)

Among the most compelling opportunities we see over the next several years are companies positioned to benefit from Al
enablement. Businesses operating complex logistics networks with large administrative workforces are particularly well suited
for Al-driven cost improvement. Companies with the scale, resources, and leadership to act on this opportunity are best
positioned to translate these gains into durable competitive advantages. We believe only a handful of public companies have
both demonstrated the benefits of leaning into Al and remain early in realizing its full potential. C.H. Robinson (CHRW), the
largest freight broker in North America, is one of them. As an asset-light intermediary, CHRW connects shippers with a vast
network of contract carriers across truckload, less than truckload, intermodal, and global forwarding services, leveraging

meaningful scale advantages.

Under CEO Dave Bozeman, a longtime Lean practitioner from his time at Ford and Amazon, CHRW has implemented an
operating framework called Lean Al This framework applies traditional Lean manufacturing principles to the company’s
quote-to-cash workflow. Management has systematically mapped processes, identified inefficiencies, and deployed

proprietary Al agents to automate repetitive tasks, allowing logisticians to focus on exceptions and higher-value activities.

The operating metrics are compelling. Shipments per employee per day are up more than 40% since 2022, while hundreds of
connected Al agents now automate between 250 and 500 hours of manual work daily. Price quotes that once took hours are
now generated in 32 seconds, Al-recommended loads are booked 4x faster, and 95% of missed LTL pickup checks have been
automated, contributing to a 42% reduction in return-trip pickups. Token usage has increased 85x over the past year, while Al
infrastructure costs have risen only modestly, reflecting meaningful operating leverage. Importantly, these efficiencies are
translating directly into financial performance. In Q4 2025, average employee headcount declined 13% while truckload volume
grew approximately 3%, compared to a ~8% decline in the broader Cass Freight Shipment Index. Adjusted operating margin,
excluding restructuring and divestiture items, expanded by 320 basis points year over year, while personnel expense declined
8%. CHRW has now outperformed the freight market for eight consecutive quarters, and we believe the decoupling of

headcount from volume positions the business for significant operating leverage as the freight cycle recovers.

While the Al enablement story is central to our thesis, several structural tailwinds reinforce the opportunity. Enforcement of
new FMCSA rules around non-domiciled commercial driver licenses and English language proficiency is already reducing the
U.S. driver pool. A recent white paper from J.B. Hunt suggests effective enforcement could reduce the driver population by
nearly 16% and lead to higher trucking rates. Notably, spot rates have already increased approximately 30% despite continued

weakness in demand. A shrinking driver base, combined with a cyclical recovery following a multi-year freight recession,
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could drive a sharp increase in contract rates. When paired with Lean Al-driven cost efficiencies, we believe this creates

meaningful upside to earnings power over the next several years.

There are several dynamics worth monitoring. Freight markets remain in a downturn, and a prolonged period of weakness
could limit the benefit of share gains. The durability of the Lean Al advantage will depend on execution, as competitors are
investing aggressively in similar capabilities. In addition, recent negative press introduces potential reputational risk and could
invite further regulatory scrutiny. Even with these considerations, we believe CHRW'’s margin transformation and long-term

earnings power remain meaningfully underappreciated by the market.

SYNOPSYS (SNPS)

We initiated a position in Synopsys in the low $400s, well below last year’s $650 peak. The opportunity reflects a misperception
around Al disruption combined with temporary near-term headwinds, creating an attractive entry point into one of the

highest-quality software franchises in the market.

Synopsys is the leading provider of software used to design semiconductors. Every modern chip, from NVIDIA GPUs to
iPhone processors to custom silicon in hyperscale data centers, is designed using Synopsys tools. The company also licenses
prebuilt circuit building blocks that customers incorporate into their designs, saving years of development time. Together,
these businesses position Synopsys alongside Cadence as the global leaders in electronic design automation (EDA).

When evaluating software businesses for Al risk, we focus on several key questions: does the company have proprietary
domain data, is the workflow mission critical, are switching costs measured in years, does ecosystem lock-in extend beyond
the software, does the Al roadmap strengthen the moat, does the company retain pricing power, and is the output complexity

beyond what general-purpose Al can deliver?

We believe Synopsys satisfies most of these criteria. It benefits from decades of proprietary design data embedded within
customer environments, extremely high switching costs given multi-year chip design cycles, and deep integration with leading
foundries such as TSMC, Samsung, and Intel. Designing a working chip is fundamentally a physics problem involving heat,

timing, and three-dimensional geometry, not a language problem that current AI models can solve.

We are more measured in two areas. Al capability is becoming table stakes, with Cadence investing aggressively and arguably
leading in parts of verification. Pricing power is also less certain, as contracts are negotiated on multi-year cycles with
sophisticated customers that seek to share in productivity gains. Even so, we believe the prevailing narrative that EDA is being
disrupted by Al misunderstands the direction of impact. NVIDIA’s recent $2 billion investment reinforces this view. The
company acquired a 2.5% stake at $414.79 per share alongside a multi-year partnership to rebuild Synopsys tools on NVIDIA
hardware. In our view, one of the most informed participants in semiconductors is signaling that EDA is a structural

beneficiary of Al not a casualty.

Two near-term headwinds pressured the stock and created this opportunity. Export restrictions reduced China revenue in
2025 and led to cautious guidance, though China represents only about 10% of revenue. In addition, weakness at a major
foundry customer, widely understood to be Intel, weighed on the company’s IP business. Recent commentary from Intel

suggests early signs of improvement, with better yields and a strengthening external customer pipeline. Beyond these

——  ©2026 MD SASS Private & Confidential ———————  MD Sass 55 West 46" Street, 28" Floor New York, N'Y 10036 7



MD SASS,

temporary factors, we see a durable secular driver in the shift toward custom silicon. Large cloud providers and emerging Al
developers are increasingly designing their own chips, driving sustained demand for EDA tools. While Synopsys and Cadence

have similar market share, most large programs use both vendors, supporting growth across the industry.

We believe the Ansys acquisition is an underappreciated driver of Synopsys’ long-term growth. Ansys is a leader in
engineering simulation across thermal, electromagnetic, and mechanical domains, which are increasingly critical at advanced
nodes and in complex packaging, where they determine whether a chip functions at all. Integrating these capabilities enables
a more complete design workflow and expands Synopsys’ reach into new end markets. We expect meaningful benefits from
this combination, including approximately $400 million in cost synergies and a similar level of potential revenue synergies,

supporting both margin expansion and growth.

Synopsys currently trades at a discount to both Cadence and its historical average multiple, with China and Intel-related
concerns driving most of the gap. As these issues resolve and growth reaccelerates, we expect the Al disruption narrative to

fade and valuation to move closer to historical and peer levels.

There are several factors worth monitoring. Customers may push to capture a greater share of Al-driven productivity gains,
which could limit pricing upside. Cadence remains a strong competitor and could gain share in key areas. The Ansys
integration also introduces execution risk. Despite these considerations, we believe the combination of improving
fundamentals, structural demand from custom silicon, and the strategic value of the Ansys integration creates a compelling

risk-reward at current levels.

MARKET COMMENTARY

While U.S. equities have rallied thus far in April, the advance has been notably narrow. According to Goldman Sachs, market
breadth is running more than one standard deviation below its historical average. Leadership has been concentrated in
semiconductor stocks, with the SOX index up 38% month-to-date through April 24. The magnitude of this concentration is
striking. The Semiconductors and Semiconductor Equipment industry group, which represents just 6% of the Russell 1000
Value, has contributed 36% of the index’s month-to-date return and is currently on an 18-day winning streak. We believe
several factors are driving this move. First, Al demand remains robust and largely insulated from the Middle East conflict,
providing both defensive and growth characteristics. Second, there are early signs of a cyclical recovery in analog
semiconductors. Third, a shift in compute mix toward CPUs, as discussed earlier, is driving impressive performance in names
such as Intel, ARM, and AMD. Finally, recent earnings results across the industry have come in well above expectations. In
our view, current conditions in semiconductors appear stretched, and some degree of rotation is likely. The timing of that shift

will depend in part on progress toward conflict resolution and the path of commodity prices.

More broadly, Al investment continues to be a major driver of earnings growth. Goldman Sachs estimates that Al-related
spending will account for roughly 40% of S&P 500 earnings growth this year. While many companies have yet to report,
including most of the largest technology names, early results have been encouraging. As of April 20, the S&P 500 blended EPS
growth rate stands at 13.2%, with 86% of companies exceeding expectations and earnings surprising to the upside by 11%.

Banks and credit card companies have pointed to a resilient consumer, stable credit trends, and no evidence of systemic risk
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tied to private credit. Taken together, the backdrop remains supportive for equities, with the primary areas of uncertainty tied

to a prolonged disruption in the Strait of Hormuz and the risk of broader geopolitical escalation.

OTHER ITEMS

We are pleased to announce the March 4 launch of an active ETF for our Concentrated Value strategy under the ticker SASS,
with a listing on the New York Stock Exchange. We were fortunate that the ticker was available and moved quickly to secure

it. Given our conviction in the long-term opportunity, the majority of the ETF’s seed capital was funded internally.

As of April 27, our five largest positions were Henry Schein (HSIC), AMETEK (AME), The Williams Companies (WMB), Primo
Brands (PRMB), and Amazon (AMZN)), representing 31% of the total portfolio. Approximately 7% of the portfolio is currently
held in cash.

Please do not hesitate to reach out to us if you have any questions or concerns. Thanks, as always, for your interest and support.

Sincerely,

h due

Ari Sass
President & Portfolio Manager, M.D. Sass
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Past performance is not indicative of future results. M.D. Sass does not guarantee any minimum level of investment performance or the
success of any of its investment strategies, and investors may incur losses. M.D. Sass does not provide tax or legal advice, or determine an
investor’s investment objectives, risk tolerance or suitability. Certain statements contained in this report represent forward-looking
statements that involve risks and uncertainties. These risks and uncertainties could cause actual results or outcomes to differ materially
from those expressed in such forward-looking statements. In addition, while the information contained herein from third parties was from
sources we believe to be reasonably reliable as of the date hereof, M.D. Sass accepts no responsibility or liability for any errors or omissions
or misstatements however caused related thereto. Opinions expressed herein are those of the author, are subject to change, are not guaranteed
and should not be considered investment advice.

Returns referenced herein represent composite level performance, net of fees. Actual client results may differ from composite level returns.

The Russell 1000 Value Index measures the performance of the large-cap value segment of the UL.S. equity universe. It includes those Russell
1000 companies with lower price-to-book ratios and lower expected growth values. The Index is unmanaged and may not be invested in
directly.

The S&P 500 (Standard & Poor’s 500 Index) is a market-capitalization-weighted index tracking the performance of 500 of the largest
publicly traded companies in the U.S. The Index is unmanaged and may not be invested in directly.
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